Amina Patd

amina.patel @example.com ¢ (555) 123-4567 + San Francisco, CA < linkedin.com/in/aminapatel

SUMMARY

Results-driven Senior Level Business Development Manager with over 8 years of experience in driving revenue growth and
expanding market presence. Proven track record of successfully leading cross-functional teams and forging strategic partnerships
to achieve organizational goals.

EXPERIENCE

Senior Business Development M anager Jan 2022 - Present
Tech Innovations Inc., San Francisco, CA

* Increased annual revenue by 35% through the devel opment of new sales strategies and partnerships.
* Successfully led ateam to launch a new product line, achieving $2M in sales within the first year.
» Implemented CRM systems (Salesforce) that improved client engagement and retention by 25%.

Business Development M anager Mar 2018 - Dec 2021
Global Solutions Corp., Los Angeles, CA

» Spearheaded a market expansion initiative that resulted in a 50% increase in customer base within 18 months.
» Negotiated and closed deals valued at over $4M, significantly contributing to corporate growth targets.
» Enhanced team productivity by implementing Agile methodologies, reducing project delivery time by 20%.

Business Development Associate Jun 2015 - Feb 2018
Innovatech Solutions, San Diego, CA

» Developed strategic marketing campaigns that led to a 30% growth in lead generation.

» Supported senior management in crafting proposals for enterprise solutions, securing contracts worth $1M.

» Conducted market research and analysis to identify new business opportunities, informing strategic planning.

EDUCATION

Bachelor of Sciencein BusinessAdministration May 2018
University of California, Berkeley, Berkeley, CA « GPA: 3.7

SKILLS

Technical Skills: Sales Strategy Devel opment, Market Analysis, CRM Management, Negotiation Skills
Tools & Frameworks: Salesforce, HubSpot, Microsoft Office Suite, Agile Methodologies



