Amina Patd

amina.patel @example.com ¢ (555) 123-4567 + San Francisco, CA < linkedin.com/in/aminapatel

SUMMARY

Dynamic and results-driven VP of Saleswith over 10 years of experience in driving revenue growth and building high-performing
sales teams. Proven track record of exceeding sales targets and implementing effective sales strategies in competitive markets.

EXPERIENCE

VP of Sales Jan 2022 - Present
Tech Innovators Inc., San Francisco, CA

* Increased annual revenue by 35% within the first year by implementing data-driven sales strategies and optimizing the sales
funnel.

» Developed and launched a new customer relationship management (CRM) system, reducing customer onboarding time by
25%.

» Led ateam of 50 sales professionals, providing training that improved sales performance metrics by 40%.

Director of Sales Jun 2018 - Dec 2021
Global Solutions Corp., Los Angeles, CA

» Achieved 120% of sales quota for three consecutive years by focusing on key account management and building strong
customer relationships.

* Introduced a new sales training program that decreased ramp-up time for new hires by 30%, enhancing team productivity.
» Negotiated contracts that generated $2 million in additional annual revenue through strategic partnerships.

Sa]esl\/lanager Mar 2015 - May 2018
Innovative Solutions LLC, San Diego, CA
e Led aregiona salesteam that drove a 50% increase in market share within two years by executing innovative marketing
campaigns.
» Implemented a new lead scoring system, resulting in a 20% increase in qualified leads and shortening the sales cycle by 15
days.
 Utilized Salesforce and HubSpot to track and analyze sales metrics, leading to data-driven decision making.

EDUCATION

Bachelor of Sciencein BusinessAdministration May 2018
University of California, Berkeley, Berkeley, CA « GPA: 3.7

SKILLS

Technical Skills: Sales Strategy Development, Data Analysis, CRM Management, Performance Metrics Tracking
Tools & Frameworks: Salesforce, HubSpot, Microsoft Excel, Tableau



